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DETAILED ACTION 

1. The following is a non-final, first office action on the merits. Claims 1-1 15 are pending. 

Drawings 

2. The drawings are objected to because it appears from the current numbering of the 
figures that either figures are missing from the disclosure or the figures are misnumbered. The 
figures are numbered 1, 10, 1 1, 12, 30, 31, 32, 33, and 34. Therefore, it is unknown if figures 2- 
8, for example, are missing or if figure 10 should more appropriately be labeled claim 2. 
Corrected drawing sheets in compliance with 37 CFR 1.121(d) are required in reply to the Office 
action to avoid abandonment of the application. 

Claim Rejections - 35 USC § 102 

3. The following is a quotation of the appropriate paragraphs of 35 U.S.C. 102 that form the 
basis for the rejections under this section made in this Office action: 

A person shall be entitled to a patent unless - 

(a) the invention was known or used by others in this country, or patented or described in a printed publication in this 
or a foreign country, before the invention thereof by the applicant for a patent. 

Claims 1-18, 23-41, 46-64, 69-87, 92-110, and 115 are rejected under 35 U.S.C. 102(a) as 
being anticipated by Technology Strategy, Inc. (www.grossprofit.com). The following 
references describe the different features of the service performed by Technology Strategy, Inc.: 

i. Screenshots of www.grossprofit.com, which is Technology Strategy, Inc.'s 
homepage (referred to herein as references A); 

ii. Article "Merchants Try Complex Math Tools to Improve Inventory Decisions" by 
Koloszyc from Stores Magazine (referred to herein as reference B); 
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iii. Article "Looking Back to Fashion's Future" by Ackerman from The Boston 
Globe (referred to herein as reference C). 

4. As per claim 1, Technology Strategy, Inc. teaches an improved management decision 
support system, including a computer system having memory and resources, a retail demand 
forecasting program applying one or more forecasting approaches, running on the computer 
system and generating output, and a set of analysis programs, running on the computer system 
and utilizing the output, said analysis programs generating at least one of (a) order of goods from 
a supplier-related data, (b) allocation of the goods to be shipped by the supplier-related data, or 
(c) distribution of goods to selling locations-related data (See at least reference A, page 1, section 
3, page 2, sections 2-3, page 4, sections 2-4, and page 8, section 2, reference B, page 1, sections 
1 and 3, page 2, sections 3-5, and page 3, section 2-5, and reference C, page 3, section 4, which 
discloses a computer system that supports decisions by applying forecasting techniques, running 
these techniques on the computer to generate output that is used to at least generate order of 
goods from a supplier-related data or distribution of goods to selling locations-related data), the 
improvement comprising: 

a presentation demand calendar utilized by the forecasting program to generate the 
output, said presentation demand calendar associating with a plurality of good-selling location 
pairs, data including a good identifier, a selling location identifier, and one or more presentation 
quantities each associated with a start date and a stop date (See at least reference A, page 1, 
section 3, page 2, sections 2-3, page 4, sections 2-4, and page 8, section 2, reference B, page 1, 
sections 1-3, page 2, sections 3-5, and page 3, section 2-5, and reference C, page 2, section 4, and 
page 3, sections 4-5, wherein a demand schedule associated with specific dates is used to 
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forecast, the schedule associating good-sellers with data including an identified good, a location 
of the good, and quantities of the good to be sold between a start and stop date (such as a 
season)); and 

one or more additional analysis programs in the set of analysis programs generating at 
least two of: open to buy analysis, markdown management analysis, promotional planning or 
forward buying, bottom-up planning analysis, or top-down planning analysis (See at least 
reference A, page 1, section 3, page 2, sections 2-3, page 4, sections 2-4, and page 8, section 2, 
reference B, page 1, sections 1-3, page 2, sections 3-5, and page 3, section 2-5, and reference C, 
page 2, section 4, and page 3, sections 4-5, which discloses at least markdown management and 
open to buy analysis (i.e. the program plans a markdown schedule to maximize sales and also 
considers current inventory and current causal factors as the items are available to be bought)). 

5. As per claim 2, Technology Strategy, Inc. teaches an improved system wherein the start 
date and the stop date are implicitly associated with a memory location in which the presentation 
quantity is stored (See at least reference A, page 1, section 3, page 2, sections 2-3, page 4, 
sections 2-4, and page 8, section 2, reference B, page 1, sections 1-3, page 2, sections 3-5, and 
page 3, section 2-5, and reference C, page 2, section 4, and page 3, sections 4-5, which discloses 
the start and stop date being implicitly represented by the selling template, the life cycle demand 
curve, and other seasonal information). 

6. As per claim 3, Technology Strategy, Inc. teaches the improved system wherein the start 
date and the stop date are explicitly stored (See at least reference A, page 4, sections 2-4, and 
page 8, section 2, reference B, page 1, sections 1 and 3, page 2, sections 3-5, and page 3, section 
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2-5, and reference C, page 2, section 4, and page 3, sections 4-5, wherein the forecast is stored in 
the system against dates). 

7. As per claim 4, Technology Strategy, Inc. teaches the improved system wherein the start 
dates and stop dates for the one or more presentation quantities define non-overlapping periods 
(See at least reference A, page 1, section 3, page 2, sections 2-3, page 4, sections 2-4, and page 8, 
section 2, reference B, page 1, sections 1-3, page 2, sections 3-5, and page 3, section 2-5, and 
reference C, page 2, section 4, and page 3, sections 4-5, wherein the start date and stop date for 
one quantity is a non-overlapping period). 

8 As per claim 5, Technology Strategy, Inc. teaches an improved system wherein the start 
dates and stop dates for the one or more presentation quantities define overlapping periods (See 
at least reference A, page 1, section 3, page 2, sections 2-3, page 4, sections 2-4, and page 8, 
section 2, reference B, page 1, sections 1-3, page 2, sections 3-5, and page 3, section 2-5, and 
reference C, page 2, section 4, and page 3, sections 4-5, wherein the start dates and stop dates for 
multiple quantities would be overlapping periods including the same season). 
9. As per claims 6-9, Technology Strategy, Inc. teaches an improved system wherein the 
good identifier associated with good-selling location pairs includes a good number and a good 
description and the selling location identifier associated with good-selling location pairs includes 
a selling location number and a selling location description, and further includes a good 
description table and a selling location description table (See at least reference A, page 1, 
sections 1-3, page 4, sections 1-4, page 5, sections 1-2, reference B, page 1, sections 1-3, and 
reference C, page 2, section 4, page 3, sections 4-5, wherein a good number and a good 
description are stored by location (such as numbers per day for size/color), a selling location 
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description and sales for the location are stored, and all this information is stored in a data 
warehouse linked to the model). 

10. As per claims 10-12, Technology Strategy, Inc. teaches an improved system, wherein the 
set of analysis programs is adapted to basic retail goods, to seasonal retail goods, and to fashion 
retail goods (See at least reference A, page 2, section 2, and page 4, sections 2-4, reference B, 
page 1, sections 1-3, page 2, sections 5-6, and page 3, section 2-5, and reference C, page 2, 
sections 3-4, which discloses retail goods, seasonal retail goods, and fashion goods). 

11. As per claim 13, Technology Strategy, Inc. teaches an improved system wherein the set 
of analysis programs operate on daily or more frequent period forecasts (See at least reference B, 
page 2, sections 6-7, reference C, page 2, section 4, wherein the life cycle demand forecast 
includes daily forecasts). 

12. As per claim 14, Technology Strategy, Inc. teaches an improved system wherein the set 
of analysis programs operate on weekly forecasts (See at least reference A, page 2, section 2, and 
page 4, sections 2-4, and reference B, page 2, section 7, which discusses weekly forecasts). 

13. As per claim 15, Technology Strategy, Inc. teaches an improved system wherein the set 
of analysis programs operate on pairings of individual goods in individual selling locations (See 
at least reference A, page 2, section 2, and page 4, sections 2-4, reference B, page 1, sections 1-3, 
page 2, sections 5-6, and page 3, section 2-5, and reference C, page 2, sections 3-4, and page 3, 
sections 4-5, wherein the analysis program operates on pairings of individual goods, such as blue 
shirt and green shirt in an array of sizes). 

14. As per claim 16, Technology Strategy, Inc. teaches an improved system, wherein the set 
of analysis programs operate on groups of goods in individual selling locations (See at least 
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reference A, page 2, section 2, and page 4, sections 2-4, reference B, page 1, sections 1-3, page 
2, sections 5-6, and page 3, section 2-5, and reference C, page 2, sections 3-4, and page 3, 
sections 4-5, wherein an individual stores sales is analyzed). 

15. As per claim 17, Technology Strategy, Inc. teaches an improved system wherein the set 
of analysis programs operate on individual goods in groups of selling locations (See at least 
reference A, page 2, section 2, and page 4, sections 2-4, reference B, page 1, sections 1-3, page 
2, sections 5-6, and page 3, section 2-5, and reference C, page 2, sections 3-4, and page 3, 
sections 4-5, wherein an individual good is analyzed based on regional information and selling 
channel, or an individual item is looked at based on size/color information). 

16. As per claim 18, Technology Strategy, Inc. teaches an improved system wherein the set 
of analysis programs operate on groups of goods in groups of selling locations (See at least 
reference A, page 2, section 2, and page 4, sections 2-4, reference B, page 1, sections 1-3, page 

2, sections 5-6, and page 3, section 2-5, and reference C, page 2, sections 3-4, and page 3, 
sections 4-5, wherein groups of goods in groups of selling locations are analyzed (such as items 
in inventory per store, items per selling channel, etc.)). 

17. As per claim 23, Technology Strategy, Inc. teaches an improved system wherein the 
analysis is utilized by as input to an additional process (See at least reference A, page 1, section 

3, page 2, section 2, and page 4, sections 2-4, reference B, page 1, sections 1-3, page 2, sections 
5-6, and page 3, section 2-5, and reference C, page 2, section 4, and page 3, sections 4-5, wherein 
the results of one analysis is used as input to an additional process, such as end markdowns). 

18. As per claim 24, Technology Strategy, Inc. teaches an improved management decision 
support system, including a computer system having memory and resources, a retail demand 
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forecasting program applying one or more forecasting approaches, running on the computer 
system and generating output, and a set of analysis programs, running on the computer system 
and utilizing the output, said analysis programs generating at least one of (a) order of goods from 
a supplier-related data (b) allocation of the goods to be shipped by the supplier-related data, or 
(c) distribution of goods to selling locations-related data (See at least reference A, page 1, section 
3, page 2, sections 2-3, page 4, sections 2-4, and page 8, section 2, reference B, page 1, sections 
1 and 3, page 2, sections 3-5, and page 3, section 2-5, and reference C, page 3, section 4, which 
discloses a computer system that supports decisions by applying forecasting techniques, running 
these techniques on the computer to generate output that is used to at least generate order of 
goods from a supplier-related data or distribution of goods to selling locations-related data), the 
improvement comprising: 

a presentation demand calendar utilized by the forecasting program to generate the 
output, said presentation demand calendar associating with a plurality of good-selling location 
pairs, data including a good identifier, a selling location identifier, and one or more presentation 
quantities associated with a start date and a stop date (See at least reference A, page 1, section 3, 
page 2, sections 2-3, page 4, sections 2-4, and page 8, section 2, reference B, page 1, sections 1- 
3, page 2, sections 3-5, and page 3, section 2-5, and reference C, page 2, section 4, and page 3, 
sections 4-5, wherein a demand schedule associated with specific dates is used to forecast, the 
schedule associating good-sellers with data including an identified good, a location of the good, 
and quantities of the good to be sold between a start and stop date (such as a season)); and 

an additional analysis program in the set of analysis programs generating data reported in 
open to buy reports (See at least reference A, page 1, section 3, page 2, sections 2-3, page 4, 
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sections 2-4, and page 8, section 2, reference B, page 1, sections 1-3, page 2, sections 3-5, and 
page 3, section 1-5, and reference C, page 2, section 4, and page 3, sections 4-5, which discloses 
open to buy (i.e. the analysis program considers current inventory and causal factors while the 
items are available to be bought). This information is available on a subscription basis). 

19. As per claims 25-41 and 46, claims 25-41 and 46 recite equivalent limitations to claims 
2-18 and 23, respectively, and are therefore rejected using the same art and rationale relied upon 
in the rejection of claims 2-18 and 23, respectively. 

20. As per claim 47, Technology Strategy, Inc. teaches an improved management decision 
support system, including a computer system having memory and resources, a retail demand 
forecasting program applying one or more forecasting approaches, running on the computer 
system and generating output, and a set of analysis programs, running on the computer system 
and utilizing the output, said analysis programs generating at least one of (a) order of goods from 
a supplier-related data (b) allocation of the goods to be shipped by the supplier-related data, or 
(c) distribution of goods to selling locations-related data (See at least reference A, page 1, section 
3, page 2, sections 2-3, page 4, sections 2-4, and page 8, section 2, reference B, page 1, sections 

1 and 3, page 2, sections 3-5, and page 3, section 2-5, and reference C, page 3, section 4, which 
discloses a computer system that supports decisions by applying forecasting techniques, running 
these techniques on the computer to generate output that is used to at least generate order of 
goods from a supplier-related data or distribution of goods to selling locations-related data), the 
improvement comprising: 

a presentation demand calendar utilized by the forecasting program to generate the 
output, said presentation demand calendar associating with a plurality of good-selling location 
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pairs, data including a good identifier, a selling location identifier, and one or more presentation 
quantities associated with a start date and a stop date (See at least reference A, page 1, section 3, 
page 2, sections 2-3, page 4, sections 2-4, and page 8, section 2, reference B, page 1, sections 1- 
3, page 2, sections 3-5, and page 3, section 2-5, and reference C, page 2, section 4, and page 3, 
sections 4-5, wherein a demand schedule associated with specific dates is used to forecast, the 
schedule associating good-sellers with data including an identified good, a location of the good, 
and quantities of the good to be sold between a start and stop date (such as a season)); and 

an additional analysis program in the set of analysis programs generating data reported in 
markdown management reports (See at least reference A, page 1, section 3, page 2, sections 2-3, 
page 4, sections 2-4, and page 8, section 2, reference B, page 1, sections 1-3, page 2, sections 3- 
5, and page 3, section 2-5, and reference C, page 2, section 4, and page 3, sections 4-5, which 
discloses markdown management (i.e. the analysis program determines a markdown schedule)). 

21 . As per claims 48-64 and 69, claims 48-64 and 69 recite equivalent limitations to claims 
2-18 and 23, respectively, and are therefore rejected using the same art and rationale relied upon 
in the rejection of claims 2-18 and 23, respectively. 

22. As per claim 70, Technology Strategy, Inc. discloses an improved management decision 
support system, including a computer system having memory and resources, a retail demand 
forecasting program applying one or more forecasting approaches, running on the computer 
system and generating output, and a set of analysis programs, running on the computer system 
and utilizing the output, said analysis programs generating at least one of (a) order of goods from 
a supplier-related data, (b) allocation of the goods to be shipped by the supplier-related data or 
(c) distribution of goods to selling locations-related data (See at least reference A, page 1, section 
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3, page 2, sections 2-3, page 4, sections 2-4, and page 8, section 2, reference B, page 1, sections 
1 and 3, page 2, sections 3-5, and page 3, section 2-5, and reference C, page 3, section 4, which 
discloses a computer system that supports decisions by applying forecasting techniques, running 
these techniques on the computer to generate output that is used to at least generate order of 
goods from a supplier-related data or distribution of goods to selling locations-related data), the 
improvement comprising: 

a presentation demand calendar utilized by the forecasting program to generate the 
output, said presentation demand calendar associating with a plurality of good-selling location 
pairs, data including a good identifier, a selling location identifier, and one or more presentation 
quantities associated with a start date and a stop date (See at least reference A, page 1, section 3, 
page 2, sections 2-3, page 4, sections 2-4, and page 8, section 2, reference B, page 1, sections 1- 
3, page 2, sections 3-5, and page 3, section 2-5, and reference C, page 2, section 4, and page 3, 
sections 4-5, wherein a demand schedule associated with specific dates is used to forecast, the 
schedule associating good-sellers with data including an identified good, a location of the good, 
and quantities of the good to be sold between a start and stop date (such as a season)); and 

an additional analysis program in the set of analysis programs generating data reported in 
bottom-up planning reports (See at least reference A, page 1, section 3, page 2, sections 2-3, 
page 4, sections 2-4, and page 8, section 2, reference B, page 1, sections 1-3, page 2, sections 3- 
5, and page 3, section 2-5, and reference C, page 2, section 4, and page 3, sections 4-5, which 
discloses bottom-up planning (the system plans inventory from the current to the future)). 
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23. As per claims 70-87 and 92, claims 70-87 and 92 recite equivalent limitations to claims 
2-18 and 23, respectively, and are therefore rejected using the same art and rationale relied upon 
in the rejection of claims 2-18 and 23, respectively. 

24. As per claim 93, Technology Strategy, Inc. disclose an improved management decision 
support system, including a computer system having memory and resources, a retail demand 
forecasting program applying one or more forecasting approaches, running on the computer 
system and generating output, and a set of analysis programs, running on the computer system 
and utilizing the output, said analysis programs generating at least one of (a) order of goods from 
a supplier-related data, (b) allocation of the goods to be shipped by the supplier-related data, or 
(c) distribution of goods to selling locations-related data (See at least reference A, page 1, section 
3, page 2, sections 2-3, page 4, sections 2-4, and page 8, section 2, reference B, page 1, sections 

1 and 3, page 2, sections 3-5, and page 3, section 2-5, and reference C, page 3, section 4, which 
discloses a computer system that supports decisions by applying forecasting techniques, running 
these techniques on the computer to generate output that is used to at least generate order of 
goods from a supplier-related data or distribution of goods to selling locations-related data), the 
improvement comprising: 

a presentation demand calendar utilized by the forecasting program to generate the 
output, said presentation demand calendar associating with a plurality of good-selling location 
pairs, data including a good identifier, a selling location identifier, and one or more presentation 
quantities associated with a start date and a stop date (See at least reference A, page 1, section 3, 
page 2, sections 2-3, page 4, sections 2-4, and page 8, section 2, reference B, page 1, sections 1- 
3, page 2, sections 3-5, and page 3, section 2-5, and reference C, page 2, section 4, and page 3, 
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sections 4-5, wherein a demand schedule associated with specific dates is used to forecast, the 
schedule associating good-sellers with data including an identified good, a location of the good, 
and quantities of the good to be sold between a start and stop date (such as a season)); and 

an additional analysis programs in the set of analysis programs generating data reported 
in top-down planning reports (See at least reference A, page 1, section 3, page 2, sections 2-3, 
page 4, sections 2-4, and page 8, section 2, reference B, page 1, sections 1-3, page 2, sections 3- 
5, and page 3, section 2-5, and reference C, page 2, section 4, and page 3, sections 4-5, which 
discloses top-down planning that considers the highest level of planning beyond the actual 
inventory information, such as regional differences and seasonal information that is independent 
of a specific item). 

25. As per claims 94-1 10 and 115, claims 94-1 10 and 115 recite equivalent limitations to 
claims 2-18 and 23, respectively, and are therefore rejected using the same art and rationale 
relied upon in the rejection of claims 2-18 and 23, respectively. 

Claim Rejections - 35 USC § 103 

26. The following is a quotation of 35 U.S.C. 103(a) which forms the basis for all 
obviousness rejections set forth in this Office action: 

(a) A patent may not be obtained though the invention is not identically disclosed or described as set forth in 
section 102 of this title, if the differences between the subject matter sought to be patented and the prior art are 
such that the subject matter as a whole would have been obvious at the time the invention was made to a person 
having ordinary skill in the art to which said subject matter pertains. Patentability shall not be negatived by the 
manner in which the invention was made. 

Claims 19-22, 42-45, 65-68, 88-91, and 1 1 1-1 14 are rejected under 35 U.S.C. 103(a) as 
being unpatentable over Technology Strategy, Inc. (see above). 

27. As per claims 19-22, Technology Strategy, Inc. discloses a computer system with a 
database and data warehouse. Analyses are run on Technology Strategy, Inc.'s own site and/or 
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the client's site and/or in an independent customized software tool that can be run on an ongoing 
basis. Technology Strategy, Inc. further discusses running the analyses, using the results to plan 
for the products, stores, etc., saving these results and plan, and updating the results/plan as the 
season progresses (See at least reference A, page 4, sections 1-4, page 5, section 1-2, and page 8, 
sections 1-2, reference B, page 2, sections 1 and 6-7, and page 3, sections 1-5, and reference C, 
page 2, section 4, and page 3, section 5, wherein Technology Strategy, Inc. discusses these 
computer-related features). 

However, Technology Strategy, Inc. does not expressly disclose displaying the analysis 
on a monitor in communication with the computer system (claim 19), saving the analysis in a 
spreadsheet file format (claim 20), printing the analysis on paper, microfiche, or optical media 
(claim 21), or distributing the analysis by e-mail or other messaging facility (claim 22). 

Technology Strategy, Inc. discloses a computer system that runs models using data stored 
in the databases and data warehouses of the system to create a forecast. The forecast is saved in 
the system and updateable throughout the season. Technology Strategy, Inc. further discloses the 
use of the Internet and "product-izing" the model info an customized software tool that can be 
run on an ongoing basis. Viewing information stored in a computer on a monitor or printing out 
this information using a printer was well known in the computer industry at the time of the 
invention. Saving information of a database in a spreadsheet file format was well known in the 
computer industry at the time of the invention. Furthermore, distributing information of an 
Internet based tool via email was well known in the computer industry at the time of the 
invention. Therefore, it would have been obvious to one of ordinary skill in the art at the time of 
the invention to include these known computer-related features in the computer system of 
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Technology Strategy, Inc. in order to more efficiently utilize the information stored in the system 
by taking advantage of the benefits computers and automation have to offer. It was well known 
in the art at the time of the invention that computers and automation made it easier to save, 
distribute, and update information in a reliable and efficient manner. 

28. As per claims 42-45, claims 42-45 recite equivalent limitations to claims 19-22, 
respectively, and are therefore rejected using the same art and rationale relied upon in the 
rejection of claims 19-22, respectively. 

29. As per claims 65-68, claims 65-68 recite equivalent limitations to claims 19-22, 
respectively, and are therefore rejected using the same art and rationale relied upon in the 
rejection of claims 19-22, respectively. 

30. As per claims 88-91, claims 88-91 recite equivalent limitations to claims 19-22, 
respectively, and are therefore rejected using the same art and rationale relied upon in the 
rejection of claims 19-22, respectively. 

31. As per claims 111-114, claims 111-114 recite equivalent limitations to claims 1 9-22, 
respectively, and are therefore rejected using the same art and rationale relied upon in the 
rejection of claims 19-22, respectively. 

Conclusion 

The prior art made of record and not relied upon is considered pertinent to applicant's 
disclosure. 

Ross et al. (U.S. 6,370,509) teaches a demand planning presentation. 
Dulaney et al. (U.S. 6,341,269) discloses an inventory management system that optimizes 
inventory by using cost information, store level information, etc. 
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Huang et al. (U.S. 5,953,707) teaches a database management system that utilizes said 
data for capacity planning. 

Huang et al. (U.S. 6,151,582) discloses a decision support system that analyzes stored 
data to support supply decisions. 

Any inquiry concerning this communication or earlier communications from the 
examiner should be directed to Beth Van Doren whose telephone number is (703) 305-3882. 
The examiner can normally be reached on M-F, 8:30-5:00. 

If attempts to reach the examiner by telephone are unsuccessful, the examiner's 
supervisor, Tariq Hafiz can be reached on (703) 305-9643. The fax phone number for the 
organization where this application or proceeding is assigned is 703-872-9306. 

Information regarding the status of an application may be obtained from the Patent 
Application Information Retrieval (PAIR) system. Status information for published applications 
may be obtained from either Private PAIR or Public PAIR. Status information for unpublished 
applications is available through Private PAIR only. For more information about the PAIR 
system, see http://pair-direct.uspto.gov. Should you have questions on access to the Private PAIR 
system, contact the Electronic Business Center (EBC) at 866-217-9197 (toll-free). 
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